NEWS RELEASE

WMita MEMBERS CASH IN ON NEW BUSINESS AND COLLABORATION 

Members of the West Midlands IT Association (WMita) are reporting increases in new business gains and collaborative work.  

Since its launch in January 2003 WMita has passed on to its members over 100 new business opportunities valued individually from a few hundred pounds to well over £100,000.  It is believed the total value could be around £1 million.  

This work covers a wide spectrum including Customer Relationship Management (CRM), e-commerce, website development and much more. 

Many WMita companies are also using networking to secure collaborative work.  This sees IT SMEs combining talents in partnerships for projects that previously would have been beyond the experience and expertise of each of them individually.  

Three recent collaborative assignments illustrate the potential:

One of Europe’s largest suppliers of bedding and pot plants, Stratford-upon-Avon-based WJ Findon & Son had enjoyed three years of cost saving by outsourcing their IT needs to WMita member, ADECS Limited, which provides IT support, consultancy and project management.  

-more-

/2

In response to a question asked by WJ Findon about a web-based venture, ADECS teamed up with fellow WMita member, aXcessTen of Coleshill with dramatic results.

A new online version of Findon’s ordering system for plants imported from Portugal freed up substantial time of two members of staff to work on more productive areas and the cost savings achieved ensured that the website paid for itself within three months of its launch.  Well over one million plants have now been traded online.

Dynistics too is profiting from its membership of WMita by partnering with another member in a collaborative project for insurE-com, the UK’s leading supplier of software to insurance brokers.

Anthony Dent managing director of Dynistics, brought in 4Sight to offer its marketing expertise to the insurance company.

“WMita not only offered us the opportunity to work with other IT companies in the region but also has introduced us to companies like 4sight,” explained Mr Dent.   “We now regularly discuss and develop new business opportunities with 4sight and have jointly extended each others network of contacts.  

“We also undertake joint marketing activities including speaking at industry events and seminars, a true and effective partnership brought about by WMita membership.”

For 4sight, the developing relationship with Dynistics highlights the value of networking, “Networking is a key element of our marketing strategy and we are involved in a number of different networking groups.  
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WMita has proved to be very effective in introducing us to a range of new business opportunities.” said John Savage, managing director of 4sight.

In another example of successful collaboration between WMita members,     K Plus Software from Worcestershire has won new business with a Midlands-based letting agency for its latest wireless letting property management solution.  

K Plus has incorporated WMita member Fernhill Solutions’ Postcode Anywhere web service into its K Plus solution to create an all-round functionally rich application.

WMita has just embarked on what could be a very promising partnering relationship with EDS.  Opportunities exist for the right ICT SMEs to partner with EDS on their projects across the globe. WMita is helping EDS to source innovative regional IT companies that can be considered for lucrative international opportunities.  
Collaborative proposals have been presented for huge contracts such as a bid by four WMita members for a CRM project in Coventry and an IT Infrastructure contract for a college in Birmingham.

WMita’s chairman, Peter Verhoeven says: “Essentially we offer our members growth, improvement and influence.  Any company joining WMita should expect something tangible in return and, if they play their part, these three benefits are the result.”

More information on WMita is available at www.wmita.co.uk 
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